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15-DAY
ONLINE BUSINESS BUILDER CHALLENGE



Hi [prospect’s name], this is [their name] from [your name] o�ce!
How are you today?

Again my name is ________ and I see I’m calling the “123” area code, where exactly 
are you located? (Insert quick connection ro comment to build report)

I’m really excited for you today! I also have a lot of people waiting on a call from me 
today, so let me jump right into things...

First, I want to take a few minutes to learn about you. Tell me what lead you to 
scheduling this phone call today - what did you see about us and our company that 
attracted you to us?

Awesome! Now, in order for me to best help you I need to have a really clear idea of 
where you’re currently at. There is only one thing that I ask of you and that’s to be 
honest and transparent and I’ll do the same with you - is that fair?

Great, so, let me ask you...

1.  What’s your vision for yourself (financially, etc. - make this relevant to what 
problem they’re having)

2.  So tell me...what’s most important to you in starting a business, hiring 
someone to help you use weight, etc. (again make this relevant to what 
problem they’re having. Give them some examples to help lead them)

3.  What do you feel is stopping you from getting where you want to be with 
previous things you’ve tried? For example, was it a lack of mentorship, support 
or that you didn’t have the skill sets you needed to be successful?

4.  Let me ask you...what do you believe it’s costing you (financially, health wise, 
etc.) to stay stuck where you’re at right now? In other words, what are you 
missing out on by staying where you’re at right now?

5.  [Dramatic] So..... [name]. How committed are you to changing all this on a scale 
of 1-10 (10 being the highest)?
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BONUS QUESTION:

[Name], how much money have you currently budgeted to achieve this goal?

If they say that have no money or didn’t budget yet or “haven’t thought about it” you 
can dig for the investment like this:

Between credit card, available credit lines and cash on hand do you have a budget 
of $5,000?

Yes? - [continue with the script]

No? - how about $4,000

No? - how about $3,000 No? - how about $2,000 etc.

If nothing still, dig for available credit.

How would you rate your credit right now? Why?

If I were to write you a check and pay o� all your debt 
how much would that be? ________________________________

Of that debt, how much of that would be major credit card debt?

What’s the total amount of combined credit that’s been extended to you?

Available credit: _______________ Debt: ______________

Remaining credit: ______________

Great! I’ve learned so much about you in a short period of time. I also appreciate 
your honesty and transparency.

Based on our conversation I want to explore some options right now, and I’m just 
thinking out loud… there’s two di�erent ways we help people… [go into o�ers or 
send them to a video to view the o�er]
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Hey [name], how are you doing today?

So I assume you made the time to watch the videos, is that right?

Now, before we launch into talking about ___________, I want to find out a 
few more things about you.

So I have a few questions to make sure you’re in the right mindset to make 
the best of this opportunity.

So let’s review some of the info you gave us on your previous call:

So you said your vision for yourself is $______, right?

You also said that ___________ was most important to you accomplishing 
this goal.

Then you said that __________ was stopping you from really achieving the 
success you've wanted in the past, is that right?

Then you said it’s costing you about ___________ by staying where you’re 
at and not taking any action, is that right?

And you said you were a _______ on a scale of 1-10 as far as how 
committed you are to changing all this.

Lastly, you said you had budgeted $________ to get started, is all that 
right?

Great!
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So tell me, why are you serious about changing your __________ situation 
NOW? Why is this time di�erent than any other?

Ok, how long have you felt like that?

So where do you see yourself in 6-12 months?

Ok, great. Here’s the last bit of info I’d like to know.

You said your monthly ___________ goal is ___________.

How many hours per week are you willing to dedicate to your to make 
that come true?

How long are you willing to work to hit that goal before you consider 
quitting, giving up or losing focus?

That’s great.

Do you see yourself being able to hit your goals with our team support and 
using our system?

Great! It sounds like you’re ready to get started? [Enroll them]

Proceed by filling out the application WITH THEM, FOR THEM or by taking 
their payment info and enrollment info FROM THEM.

Happy enrolling ;-)
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